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Position Description
Business Development Manager
Avanti Finance Group is a privately owned specialist lender operating across New Zealand and Australia. We’re on a growth mission to lead and inspire our industry through innovation and the development of exceptional financial services, while fostering a motivated and engaged workplace culture centred around personal growth and high performance.
We’re looking for a relationship-driven Business Development Manager to join our award-winning Property team, reporting to the National Sales Manager – Property. This is a great opportunity to step into a high-performing, supportive environment where strong adviser relationships are at the heart of everything we do. 
IN THIS ROLE, YOU WILL:
Do-the-Doing
Build and manage strong Mortgage Adviser relationships, grow pipeline and drive lending outcomes while acting as a trusted partner and key link into Avanti.
Stay close to the market bringing insights, opportunities and feedback back into the business
Act as the key link between advisers and internal teams to ensure a smooth, solution focused experience
Deliver training and support on lending products, credit requirements, and new opportunities
Build and manage your own pipeline through proactive engagement and referral network growth
Work alongside advisers to workshop applications and find the right lending solutions for their clients
Grow and deepen relationships with both new and existing Mortgage Advisers
Always Ensure Integrity, Risk and Compliance.
Apply a risk and compliance lens, ensure legal adherence, and manage all day-to-day risks through the appropriate channels.
Operate with integrity by upholding high standards in compliance and risk management through adherence to the three lines of defence model.
Living Our Values: Relentlessly Helpful, Do What’s Right, People First.
Be a team player and follow your manager’s reasonable instructions, performing additional duties as needed.
Bring your whole self every day, to proactively promote a wellness, inclusive, health and safety conscious culture at Avanti.
THE SUCCESSFUL CANDIDATE WILL HAVE:
Strong, established Mortgage Adviser relationships or the ability to build them quickly
Strong communication skills with the ability to make complex things simple and easy to action
Energy, ownership and a proactive approach to growing your network and pipeline
A relationship first mindset with the ability to build trust and long term partnerships
A genuine passion for helping advisers succeed and deliver great outcomes for their clients
Strong lending experience with the ability to workshop applications and confidently engage in credit discussions
OPERATIONAL DETAIL:
Location           
Department    Property
Reporting to    National Sales Manager – Property
Direct reports    No direct reports
Internal relationships    Credit, Operations teams
External relationships    Mortgage Advisers


Updated June 2026		Page 1
image1.png
} Avanti Finance




